
Being Neighborly 
We hope everyone is enjoying the warm sunshine 

and much needed break from the rain. We recently 
listed a home and naturally during the fi rst open 
house many neighbors come to check it out. They are 
curious about the fl oor plan, updates and how their 
home compares. We love it when neighbors come to 
visit homes we hold open.  Neighbors show poten� al 
buyers that this is a neighborhood where people take 
pride in ownership and care about their real estate 
investment.
 Neighbors are invested in the sale as it provides 
a data point for how much their home is worth. For 
some, it is important because it provides a basis to 
determine the equity they have in their home or if it 
is a good � me to sell. The condi� on, fi xtures, square 
footage, lot size of recent sold homes helps realtors, 
appraisers and buyers determine a home’s value.
 Buyers are inves� ng in a neighborhood and not 
just a home so there are some important things you 
can do to help your neighbor in selling their home and 
ul� mately yourself. The most important thing you can 
do is help ensure your neighborhood shines as bright 
as possible. Keep your yard � dy and pull garbage bins 
off  the street.  If you have animals be conscious of 
open house � mes and schedules and keep animals 
inside. Sellers have an obliga� on to disclose a loud 
barking dog or a failing fence. Neighbors just need to 
seem well, neighborly. It might even provide you with a 
good excuse to trim back your hedge or � dy your yard 
up a bit. The bo� om line is a successful sale benefi ts 
everyone and li� s all neighborhood home values.
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